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On April 24th the Board of Directors meet with Governor Sam Brownback for the signing of 
a proclamation of April being Kansas/National Auctioneers Month.  As always, it seems that 
auctioneers are one of his favorite groups to meet with.  After he was told KAA President, 
Megan McCurdy, is the IAC Women’s Division Champion; he asked for her to auction off a 
fossil artwork on his wall.  Of course, the Governor had the winning bid. 

KANSAS 

AUCTIONEER 

Kansas Auctioneers Association, Inc.   May / June  2014  Volume 73 ~ Issue 3 

Kansas/National Auctioneers Month 

Topeka, KS 

Your Board of Directors 
 
So you are aware, the KAA Board meets each year a month after taking office for a retreat.  
The purpose of the retreat is to look at the state of the Association, discuss the President’s 
vision for the year and what needs to be done to move the Association forward in serving 
members in the best way possible.    
 
No matter what they consider, it is always about what is in the best interest of the not only 
the Association, but the membership.  They always evaluate with what is outlined in the 
Constitution and Policy Manual for guidance on anything that is decided upon.   
 
This year it was decided to have a one year strategic plan of a focus on the promotion of 
the KAA and its members to the public. 

Left to Right: Aaron Traffas, Richard Garvin, Robert Mayo, Curt Marshall, Ed Dewey, 

Megan McCurdy, Rick James, Cindi Ferguson and Robert Haley 

http://www.google.com/imgres?biw=1366&bih=626&tbm=isch&tbnid=msuNEJrrU17fbM:&imgrefurl=http://www.figureskatinggold.com/contact-us&docid=KV9-anmQlPi7XM&imgurl=http://www.figureskatinggold.com/_/rsrc/1376873913636/config/sf_find_us_facebook_01.jpg&w=1468&
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NEW MEMBERS 

KAA Membership Application  

is available at www.kansasauctioneers.com 

MEMBERSHIP 
APPLICATION 

Trisha Brauer  Roeland Park, KS 

Tobias Stutzman  Ulysses, KS 

Cody Davis  Centerville, KS 

Stephen D. Kelly  Arcadia, KS 

Jeff Cates  Kansas City, MO 

Hall of Fame Nominations Now Open 

 
Nominee Name:                   How long has the nominee been a KAA member?       

Has the nominee served as a KAA Director or Officer?  Yes     No      Nominee served as:           

                                      

Has the nominee served on any KAA Committees?  Yes     No      Nominee served on:            

                                      

 Why do you believe this nominee should be selected for the KAA Hall of Fame Award? 

                                     

                                     

                                     

                                      
 

Please send any additional information, articles stories and pictures if available. (Additional pages may be included.) 

 

Person to contact if nominee selected:                 Relation to nominee:           

Contact’s Phone:               Contact’s Email:                  

 

Your Name:                Phone:           Email:             

Submit Your Nomination to KAA 

11345 W. Carr Ct. - Wichita, KS 67209  
or 

cindi@kansasauctioners.com 

Questions?  Contact . . .  

Bill Oswalt - 620-897-7500 
or 

Mike Gatlin - 719-547-8118 

Submission Deadline is September 5, 2014 

KAA Mission 
Promote and support the professionalism, growth, and long-term success of the auction industry. 

 

KAA Vision 
To lead and be the recognized voice of the auction industry as preferred providers of professional auction services. 

MEMBER’S ONLY AREA 
 

NEW PASSWORD ~ 2014auction 

Downloadable KAA Logo in black & white and color 

2012 fiscal year Financial Review 

2014 Audit Notice from the State of Kansas 

For Sale notices from fellow members 

Kansas Department of Revenue taxable item list 

Forms and MORE! 

KAA Website 
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2014 KAA 
Board of Directors 
 

President 
Megan McCurdy 
Wichita, KS  
316-204-5928 
mmccurdy@mccurdyauction.com 
 
President Elect 
Bill Eberhardt 
Augusta, KS 
316-655-3690  
bill@ucnra.com 
 
Vice President 
Robert Haley 
Valley Center, KS 
(316) 250-7340 
rhaley960@gmail.com 
 
Executive Director 
Cindi Ferguson 
Wichita, KS  
316.208.6151 
cindi@kansasauctioneers.com 
 
Chairman of the Board 
Richard Garvin 
Tecumseh, KS 
785-224-4492 
rjsauction@sbcglobal.net 
 
Past President 
Bill Oswalt  
Little River, KS  
719-547-8118 
rick@mccurdyauction.com  
 
Aaron Traffas 
Medicine Lodge, KS 
620-450-6186  
aaron.traffas@purplewave.com   
 
Kevin G. Ediger 
Windom, KS 
620-242-8164  
kediger@lrmutual.com 
 
Ricky James 
LyCyne, KS 
913-594-2980  
jamesr607@yahoo.com 
 
Robert Mayo 
Kansas City, MO 
816-361-2600  
robert@auctionbymayo.com 
 
Curt Marshall 
Salina, KS  
(785) 827-9023 
soldit25@gmail.com 
 
Ed Dewey 
Rossville, KS 
(785) 221-3739 
ed_dewey@ymail.com 

Letter from Your President 
Megan McCurdy 

Hello Kansas Auctioneer Friends,  
 

Well, 2014 is off and rolling; hopefully all of your auction calendars are filling up for the 
busy spring and summer seasons.  Many plans have been made by your KAA Board of 
Directors for this year.  I am happy to report the Board has been working hard to ensure 
the strength of our association and the membership.  I am excited to be working with 
such an accomplished and capable group of auctioneers that are constantly working for 
the betterment of our industry.   
 

In March, the National Auctioneers Association conducted the annual State Leadership 
Conference.  Several of your Board members were able to attend.  Rick James, Aaron 
Traffas, and I were able to be a part of this and came away with many great leadership 
tips and strategies to strengthen our association.  It was a fantastic opportunity to learn 
and network with the leaders from other state associations. Also in April, we had our 
Spring Board meeting and met with the Governor to sign the proclamation for National 
Auctioneers Day.    
 

As you are marking your calendars please remember that NAA Conference & Show is 
fast approaching in Louisville, July 8-12, followed by the KAA Summer Get Together in 
Hutchison the weekend of August 23-24. I encourage you, as 
professionals in the auction industry, to attend these events for 
the outstanding education, fun, and fellowship. Also, please 
don’t forget that our final round for the Kansas Auctioneer 
Championship will be on September 10th at the Kansas State 
Fair.  This always proves to be a great time and incredible show-
case of Kansas auction talent!  Hopefully you will  join us.    
 

I am excited to announce that the Board has voted to implement 
the rotating Winter Convention schedule that was discussed at 
the Annual Meeting last January.  After polling the membership 
present, we found that there was strong support to conduct our 
Winter Conventions in three pre-determined locations.  From the 
poll, it was overwhelmingly evident that the most popular locations for convention are 
Wichita, Manhattan, and Topeka.  We will be in Wichita for our January 2015 convention 
and plan to host 2016 in Topeka.   
 

Hope you are all doing well and staying busy.  I also hope to see you all at some of the 
upcoming events.  I am available at any time to members with questions or concerns as I 
am honored to serve this year as your President.  Please don’t hesitate to contact me if 
you need assistance.   

 

 

If your business involves getting your message to 

the farmers and ranchers in the High Plains Region,  

you've found your source KFRM 550 AM.  
 

(785) 632-5661 or Toll Free: (888) 550-5376 

FULL TIME FARM RADIO 

mailto:mmccurdy@mccurdyauction.com
mailto:bill@ucnra.com
mailto:rjsauction@sbcglobal.net
mailto:rick@mccurdyauction.com
mailto:aaron.traffas@purplewave.com
mailto:kediger@lrmutual.com
mailto:jamesr607@yahoo.com
mailto:robert@auctionbymayo.com
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A  THANK YOU NOTE FROM OUR 
2014 KAAA HALL OF FAME AWARD 

 
I would like to thank the KAA and KAAA for my Award of Distinction.  
I was so honored and surprised.  I have no idea what I said on 
stage, but I hope I said Thank You All.  You are wonderful people 
and so I am so honored to be a part of your group.  
 
Yours Truly, 
Carole Stricker 

KAA AUXILIARY 
 
WHO are we? 
KAA Auxiliary membership consists of spouses, 
friends and family who care about the auction in-
dustry and seek to support other members of the 
auction community. 
 
WHAT is our purpose? 
The purpose of the KAA Auxiliary is to help, sup-
port, and promote the auction profession and the 
Kansas Auctioneers Association in cooperation 
with the National Auctioneers Auxiliary; create a 
harmonious and friendly spirit among the families 
of auctioneers; and assist future generations in 
their effort to attain higher education through the 
KAA-KAAA Scholarship Program. 
 
HOW are goals accomplished? 
We accomplishes our goals by working side by 
side with friends & families in the auction industry. 
Through this partnership we hold fun auctions to 
fund college and continuing education scholar-
ships. 
 
WHEN do we meet? 
Regular membership meetings twice each year at 
the KAA Winter Convention and the Summer Get 
Together.  
 

Annual Membership dues only $10 per year. 

Friends, 

 

Friday evening, April 18th, was very traumatic. We got a call from our son Matt.  He was riding in an ambulance on the way to New-

man hospital in Emporia.  He had been chopping wood on our farm in Lebo when he began experiencing chest pressure. He called 

911. An ambulance met him and took him to the closest hospital. An excellent cardiologist met him at the entrance and 15 minutes 

later had finished placing a stent in the right artery of his heart. (This is incredibly fast.). This fast treatment saved Matt from traumatic 

heart damage.  We all spent a long, frightening night while Matt's heart adjusted to the new blood flow and the stunning of his heart 

from the attack. It was very emotional adjusting to the realization of a heart attack at 31.  The cardiologist claimed Matt as his young-

est recipient of a stent. Matt is in great shape and doesn't smoke. His only risk factor was heredity....my dad's first heart attack was at 

age 40.   

 

Today we are so grateful.  We are grateful for God's grace, our son's life, his wife Liz and baby girl Webb that stayed in place, all the 

amazing medical staff that acted quickly!!  We also are so incredibly grateful and humbled by the prayers and support that poured over 

us as we walked through the hours of fear.  Matt has some tough days ahead as he adjusts to taking meds for the first time in his life 

and recuperation. But we know he is strong of body and character.  Thank you for including he, Liz, and baby girl in your prayers.  

 

Today is a blessed day!! 
 

Dave Webb 

THOUGHTS AND PRAYERS 

 

If you would like to make a donation to the KAA-KAAA Scholarship 

Fund in memory of someone, please send this form and your check 

to the address provided. 

 

In Memory of __________________________________________ 

 

Given by _______________________________________________ 

 

In the amount of $_________________ 

 

Mail to: 

KAA-KAAA Scholarship Fund  

c/o Cindi Ferguson 

11345 W. Carr Ct. 

Wichita, KS 67209 

 

*Please mark the envelope with “In Memory of…” 
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2014 KAA Auxiliary 
Board of Directors 
 

President 
Annette McCurdy 
Wichita, KS 
316-650-6253  
amccurdy@mccurdyauction.com 
 

Vice President 
Terry Hamit 
Stockton, KS 
785-425-8124 
terryhamit@hotmail.com 
 

Secretary 
Julie McLeod 
Topeka, KS 
785-640-4615 
kshighlander1@cox.net 
 
Treasurer 
Bernice Omli 
Brookville, KS 
785-225-6708 
bomli@omli.com 
 
Historian 

Dorothy Koch 

Newton, KS 

316-288-4430 

Dorothy@auctionspecialist.com 
 

Past President 
Hope Edelman 

Lebo, KS 

620-366-0729  

swiftnsureauctions@yahoo.com 

  
Cindy Haley 
Valley Center, KS 
316-213-9441 
Chaley198689@gmail.com 
 
Judy Hightree 
Harper, KS 
316-650-0999    
judyhightree@kanokla.net  
 
 
 
 

HELLO!!!! Is there anyone out there???   
 

Since convention, I haven't heard from anybody!   That just goes to show how full swing we 
all are into auctions!  Doesn't it seem busier to everyone?  We hope the economy is turning 
around!  We did run into Bill Eberhardt and his beautiful wife at a real estate auction.  I en-
couraged her to attend next year's convention and get involved.  Along with all the rest of 
you out there that haven't attended for awhile! I know it gets real busy throughout the year, 
balancing work, whether it’s auction related or another job, real estate sales, family, vaca-
tion, losses and other things that pop up, like free time!  Free time, what's that?  The more 
successful you get, the busier you get, in all aspects of life.  So kudos to you who don't have 
any time. But also keep your priorities in mind like this example: 
 

I recently read a part out of a book written by Stephen Covey, "The 7 Habits of Highly Effec-
tive People," that I would like to share.  It talks about a "paradigm of correct princi-
ples," (your principle center).   Read Pg. 126 for more . . .  
 

Picture a circle with Your Principles in the middle and surrounding/touching it is: Family, 
Money, Work, Possessions, Pleasure, Friends, Enemies, Church, Self, Spouse. 
He gives some examples of how each of these affect us or how we respond to them: 
Example:  Suppose tonight you have invited your wife to go to a concert.  You have 
the tickets; she's excited about going.  It's four 0'clock in the afternoon.  All of a sudden, 
your boss calls you into his office and says he needs your help through the evening to get 
ready for an important meeting at 9 am tomorrow. 
Through Spouse-centered or Family-centered, your main concern is your wife.  You 
tell the boss, "No," to please her. 
Through Money-centered, your main concern is the overtime you'll get or the possibil-
ity for a raise. 
Through pleasure-centered, your main concern is party/relax time.  You'd CAN work!  
Through self-centered, you'll be focused on what will do you the most good.  Would it 
be better for you to go out for the evening?  Or would it be better for you to make a few 
points with the boss?  How the different options affect you will be your main concern.  
 

The point is, you need to be aware of how you normally view things and also think of how 
others are viewing things.  I know for me, sometimes we get sooo wrapped up in how we 
are feeling or what we want that we don't take into consideration what others want or their 
feelings.   And we all know how important that is in our line of business.  Listen to your cus-
tomers!  However keep your priorities in mind!  You have to find a good balance between 
work and play and don't compromise your ethics.  You know what they say about all work 
and no play... or what happens if you compromise your ethics! 
 

Hopefully these were some words of wisdom and thought to everyone who forgets what we 
are really here for! 
 

God Bless,  
Hope Edelman 
Past President 2013 

 
Please send your 

Name 
Address 
Phone 

Email Address 
Membership Dues 

to 
  

KAAA Secretary 
Julie McLeod 
8138 SW 61st 

Topeka, KS 66610 

Governor Sam Brownback and Megan McCurdy 

mailto:amccurdy@mccurdyauction.com
mailto:terryhamit@hotmail.com
mailto:bomli@omli.com
mailto:swiftnsureauctions@yahoo.com
mailto:judyhightree@kanokla.net
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General Update 
As you may have read, the Legislature extended the 2014 Regular Session by working past the April 4th Drop Dead Day. They worked 
long hours through the weekend--meeting as late as 4:00am on Sunday morning--adjourning at about 11:00pm on Sunday, April 6th. A 
contentious debate about how to meet the Supreme Court's order to equalize K-12 funding led to the prolonged session. 
 
The House and Senate narrowly passed a bill which is expected to meet the Court's demand that the state provide equity payments 
for LOB and capital outlay funds. The bill has a total price tag of about $130 million. The chief reason for the narrow margin was the 
inclusion of a measure which eliminates statutory due process for teachers, impacting their tenure protections. Hundreds of KNEA 
members descended upon the statehouse to urge legislators to eliminate the due process language. In the end, their efforts failed as 
the House passed the bill 63-57 (the minimum number of votes required to pass a bill). 
 
The legislature returns for the Veto, or Wrap-up, Session on Wednesday, April 30th. They have several significant issues still on the 
table, including the general budget and various tax measures. But, significantly, they won't have to contend with the school finance 
issue. So, while they have several days scheduled for the Veto Session, I expect them to be in session only a few days now that the K
-12 budget is settled. 
 
The legislature will return May 30th for sine die, which is the official end to the 2014 legislative session. Following sine die adjourn-
ment, legislators and officeholders may legally accept campaign funds from lobbyists, PACs, unions, etc. All 125 House seats and all 
statewide offices are up for election this year. So, you can bet the campaign finance requests will be flowing following May 30th! 

 
Election Year 

Speaking of fundraising and campaign finance….it is an election year.  Below are some thoughts and key considerations on cam-
paigns and the elections.  It’s never too early to think about how you and your organization can play a role in electing legisla-
tors that will protect and fight for the auctioneer industry!  I’ll have a more extensive analysis of the election cycle following the 
June 2nd filing deadline. 
 
Key Election Information 
 
Filing Deadline:    Monday, June 2nd  
Primary Dates:    Tuesday, August 5th 
Advance Voting:    Wednesdays, July 16th (In-Person for Primary) & October 15th (In-Person for General) 
General Election Date:  Tuesday, November 4th 
 
Absentee Criteria:   By mail or in person at election office. 
 
Election Calendar:     http://kssos.org/elections/14elec/2014_Election_Calendar.pdf 
 
Contribution Limitations 
Contributions may not be made while the legislature is in session.  The formal end of the session will occur on May 30, 2014, sine die, 
after which candidates may receive contributions from lobbyists, PACs, Unions, etc. 
 
PAC contribution limits 

To Statewide Candidate:  $2,000 primary & $2,000 general 
To Kansas Senate Candidate: $1,000 primary & $1,000 general 
To Kansas House Candidate: $500 primary & $500 general 

 
Statewide Elections.  The Governor, Attorney General, Insurance Commissioner and Treasurer ’s offices are up for election this 
year.  Of the four, only the race for Insurance Commissioner will not feature an incumbent, as current Commissioner Sandy Praeger is 
not seeking re-election. 
 
Senate Elections.  All 40 Senate seats were up for election in 2012.  Thus, with 4-year terms, none of the Senate seats are up for 
election this year.  However, there will be at least one special election to fill a vacated seat.  
 
House Elections.  All 125 House seats are up for election in 2014. The Kansas House experienced unprecedented turnover 
following the court-ordered redrawing of Kansas’ political maps in 2012. The delay in district maps combined several incumbents into 
the same districts and dramatically changed other districts changing the registration demographics for several incumbents.  As such, 
instead of the normal approximately 25% turnover, we witnessed turnover approaching 50% in the House.  With such a large cohort of 
Freshman Legislators, I think we may see higher than normal turnover again in 2014, as Legislators are generally most vulnerable 
following their 1st Term. 
 

Closing 
I continue to watch for legislative and agency matters which may impact your members.  Please let me know if you hear of any issues 
that you believe I should be tracking. Further, please contact me if you have questions about legislation in other areas of concern. 
 
As always, please do not hesitate to contact me at MGRKansas@outlook.com or 913.940.4218 

Legislative Update 
Dan Murray of Murray Government Relations 

http://kssos.org/elections/14elec/2014_Election_Calendar.pdf
mailto:MGRKansas@outlook.com
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Hannes Combest, NAA Executive Director 

I’ve heard a complaint about NAA time and time again, and I 
think I need to clear up the misperception. 
 
I keep hearing that NAA has this Code of Ethics, and no one 
enforces it. 
 
Not true.   
 
I know that many of the state associations have their own Code 
of Ethics, and I can’t speak to their process, but I can clarify 
what happens when complaints come into our office. 
 
We probably receive one phone call a day from 
someone wanting to file a complaint against an auc-
tion company.  The first thing we ask them is: Is the 
person against whom they want to file a complaint an 
NAA member?  NAA can only field complaints about 
NAA members because we have a voluntary Code of 
Ethics.  In other words, we have no legal ability to 
make anyone follow our Code.  However, when 
members sign up for membership, they agree to 
follow the Code (see auctioneers.org/code).   
 
So, after we determine membership status, we in-
form the caller that we cannot help someone recover money or 
their asset.  We also connect them to their state’s licensing au-
thority (if one exists).  If the caller believes that the NAA member 
has violated the NAA Code, the caller may file a complaint in 
writing and submit it to me (hcombest@auctioneers.org).  A 
copy is then sent to the accused individual so they may provide 
their version of the facts (they have 30 days to return their re-
sponse).  Then, the names (and any other identifying infor-
mation) are redacted from both sets of documents and sent to 
the NAA Grievance Committee.  Redacting the names is im-
portant because we don’t want the Grievance Committee to 
make a decision based on who the individual is. 
 
The Grievance Committee reviews all documents provided to 
them and discusses the issue that has been identified.  If they 
find the person guilty of an ethical violation, they can decide to 

publically or privately censure someone or suspend their mem-
bership — or even expel them from membership. 
 
Many of the complaints do not fall within the parameters outlined 
by the Code of Ethics.  Many of them, frankly, are customer ser-
vice issues and many are just the way some companies do busi-
ness.  We cannot regulate the way an individual conducts his or 
her business — that is the individual’s choice.  But each time a 
consumer calls, we at NAA have an opportunity to educate them 
about the way auctions should be conducted. 
 
Since I have served as CEO (almost six years), we have re-

viewed several cases. The outcome has been different 
each time.  We have sent letters to members telling 
them that they need to change the way they are doing 
something because that practice violates the Code of 
Ethics, and we have even expelled people from mem-
bership.  What we have not done is made those out-
comes public.  In any case, those grievances have 
been taken very seriously — and always will be. 
 
Even if you are not a member of NAA, check out the 
NAA Code of Ethics.  And find the one that your state 
association uses.  Read it and become familiar with it.   

 
Now, I get it — not every NAA member follows the Code.  But 
unless we know about what is happening, we can’t do anything 
about it.  Any Code of Ethics — whether it is NAA or a state code 
— relies on the industry policing itself.   
 
Auctions provide the most transparent way to sell assets 
(regardless of what asset it is!).  But if the consumer doesn’t trust 
the auctioneer, the method won’t matter. 
 
So, take a look at the Code of Ethics.  And know that NAA takes 
it seriously! 
 
Hope to see y’all in Louisville at the International Auctioneers 
Conference and Show – July 8 – 12, 2014.  See conference-
andshow.com for more details! 

KAA Membership Benefits - 
 
UCC Searches -  
 
UCC stands for Uniform Commercial Code and it deals primarily with transactions involving personal property (movable 
property), not real property (immovable property).  If you choose to do these yourself, it is an annual cost of $95 with the 
State of Kansas just to be able to run a search.  Then for  online search it is $10 per name searched. Search results 
include the filing date, file number, debtor name, and secured party name. If you would like copies of the filed docu-
ments which appear on the search, you may order those for an additional fee of $1 per page when you view your search 
results.  
 
You can SAVE $95 annually, because it UCC Searches are a KAA Membership Benefit.  The KAA will only charge you 
exactly what is charged for the search and pages.  It will be invoiced to you once with the search results. 
 
All you have to do is submit a written (email or mail) request of the name of the business or person you are needing the 
search on.  You will need to include the address, city, state and if it is for a person, their middle initial.  The only other 
item to tell us in your request, is a deadline for when you need it by.   
 
If you weren’t aware of this particular membership benefit before now, we hope you will start taking advantage of it! 

http://en.wikipedia.org/wiki/Personal_property
http://en.wikipedia.org/wiki/Real_property
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Old horse drawn mower – IH9.   

Ideally with original hitch. 
 

If you do or have in one up for sale in one of your auctions 
please call Marvin Mann  

785-434-2492 

SUMMER GET TOGETHER 
 

AUGUST 22 & 23, 2015 
 
We hope you will join us in Hutchinson and enjoy things like: 
 
 Annual Golf Tournament 
 Murder in the Mine Dinner Theater in the Salt Mines 
 Kansas Cosmosphere 
 And much more 

 
Full details will be sent out in the beginning of June. 
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2014 KAA Committees 
 

First name is Chair and second name is Co-Chair 

Want to Serve? 
Join a Committee 
 

 
If you would like to be more 
active with the KAA, consider 
being on a committee. It is a 
great way to serve members 
and contribute to the success 
of the Association. 
 
Directors from the Board are 
the Committee Chairs and 
they would be happy to be 
working with you. 
 
Let us know if you have any 
interest by emailing Cindi 
Ferguson at 
 

cindi@kansasauctioneers.com 
 

Let us know if you have a 
specific committee in mind or 
do not have any preference. 
 
The committees for service in 
are established in February, 
but we will make note of your 
wanting to serve for when 
committee selections are 
made for 2015. 
 

 

Budget 
   Bill Eberhardt, Megan McCurdy, Lance Fullerton 
Fun Auction 
    Ed Dewey 
Kansas Auction Contest  
    Robert Mayo, Andy Conser, Robert Haley, Charly Cummings, Justin Schultis & Megan McCurdy 
Reception  
    Rick James, Jim Schoen 
Vendor  
    Robert Haley, Megan McCurdy, Cindi Ferguson, Rick Brock, Lance Fullerton 
History  
    Lance Fullerton 
5 Year Planning  
    Bill Eberhardt, Rick Garvin, Lance Fullerton, Robert Haley 
Membership 
    Curt Marshall, Mike Burkhart, Yve Rojas, Titus Yutzy, Larry Theurer, Ross Daniels 
Education 
    Robert Mayo, Andy Conser, Trisha Brauer, Lenny Mullin, Aaron Traffas, Megan McCurdy 
Election  
    Richard Garvin, Andy Conser, Lance Fullerton 
Policy  
    Aaron Traffas, Bob McBride 
Grievance 
    Bill Eberhardt, Megan McCurdy, Robert Haley, Cindi Ferguson 
Promotion 
    Rick James & Aaron Traffas, Aaron McKee 
Scholarship  
    Boar Liaison Kevin Ediger 
Legislative/Constitution   
    Curt Marshall, Shawn Terrel, Lonny McCurdy 
Technology  
    Aaron Traffas, Robert Haley 
Livestock Auction Contest 
    Wayne Wischropp, Mike Bailey, Charly Cummings, Justin Banzhaf, Board Liaison Robert Haley 
Summer & Winter Convention  
    Megan McCurdy, Robert Mayo, Robert Haley, Bill Eberhardt 

NAA’S FREE DESIGNATION PREREQUISITE COURSE 

5.Contracts, Legal and Financial Concerns 
6.The Auction Process 
7.Technology 

My high school baseball coach Bob Dohm had a saying. "The biggest room in the world is the room for self improvement." While I'm 
pretty sure he said it to me more than anyone else on the team, I've become quite fond of that saying over the years. I firmly believe 
that wherever we are in our personal and professional lives, there is always another way that we can better ourselves. 
 

I know not everyone who is a member of the Kansas Auctioneers Association is a member of the National Auctioneers Association. 
However, the NAA has a fantastic educational resource that it's made available for free to anyone, and I want to make sure that the 
KAA membership takes advantage of it. 
 

The recently-created Designation Prerequisite Course was established by the NAA's Education Institute to form a knowledge base 
that could serve as a common starting point for the designation classes offered by the NAA. In an effort to better the auction profes-
sion in general and not only the membership of the NAA, the Education Institute has made these materials free to the general public 
and all auctioneers. 
 

The Designation Prerequisite Course comprises seven modules. 
1.Auction History and Ethics      
2.Business Analysis and Marketing 
3.Prospecting 
4.Negotiation Skills 

 

The materials are basic, but the topics are broad. It's a great place for a new auctioneer to start learning more about the industry as 
well as a veteran professional to get a quick refresher on topics that may not be a usual part of the day-to-day operations. 
 

The content is free. If you wish to prove competency in the materials in order to enrol in one of the NAA's designation courses, you 
can purchase the quizzes and final exam. If you already hold a designation, you can access the exam for free by sending a form in to 
NAA headquarters. 
 

The free course - as well as other premium content from NAA - is available at naaeducation.org. 

AARON TRAFFAS,  CAI, ATS, CES & KAA DIRECTOR ~ PURPLE WAVE, INC 



 

Contact Us 
Cindi Ferguson 
KAA Executive Director 
11345 W. Carr Ct. 
Wichita, KS 67209 
(316) 208-6151 
cindi@kansasauctioneers.com 
  

Visit us on the web at 
www.kansasauctioneers.com 

  
 

Please send  
CHANGE of ADDRESS  
four weeks in advance 

 

 

Upcoming 
Events 
 
August  22 & 23, 2014 
 Summer Get Together 
 KAA Board Meeting 
  Hutchinson, KS 
 
September 10, 2014 
 Kansas Auctioneer  
      Championship Finals 
       Kansas State Fair 

Kansas Auctioneers Association 

11345 W. Carr Ct. 

Wichita, KS 67202 

 

The Kansas Sunflower Auctioneer is a bi-monthly publication. 
January / March / May / July / September / November.   

Ad submissions are due on the 15h of the month prior to publication. 
 

For more information and begin advertising today the KAA Executive Director.

ADDRESS SERVICE  REQUESTED 

The Kansas Auctioneer Sunflower advertising policy attempts to conform its advertising to 
business endeavors.  The statements and material appearing in the advertisement are solely 
the responsibility of the advertiser.    
 

The Kansas Auctioneer Sunflower publication reserves the right to refuse any advertising it 
believes to be false, fictitious, or misleading.    
 

Any and all KAA members and KAAA auxiliary members are encouraged to send information 
on previous or future auctions or related news items that may be of interest.         
        

Advertising copy and articles are to be submitted to the Executive Director by the 15th day of 
the month prior to each issue; which is published bi-monthly by the KAA in January, March, 
May, July, September & November.  
 

Any and all articles submitted to the Kansas Auctioneer Sunflower are not necessarily the 
opinion of the KAA or KAAA as freedom of press is practiced in our paper.  Any articles of 
discrimination or malicious content will be rejected.   

SIZE DIMENSIONS PER ISSUE 6 ISSUES 

Business Card 3.5” x 2” or 2 x 3.5” $30 $155 

Quarter Page 3.75” x 5” or 5” x 3.75”  $45 $215 

Half Page 7.5” x 5” or 5” x 7.5”  $60 $335 

Full Page 7.5” x 10” $75 $425 


